
 
 
https://www.eejournals.org                                                                                                          Open Access  

 
This is an Open Access article distributed under the terms of the Creative Commons Attribution License 
(http://creativecommons.org/licenses/by/4.0), which permits unrestricted use, distribution, and reproduction in any medium, 
provided the original work is properly cited 
 
 

Page | 59 

 
 
 
 
 
Public Speaking Skills for Lawyers: Techniques for 
Success 

    Abenaitwe Jackline 

Department of Business Kampala International University Uganda 

ABSTRACT 
Public speaking is a critical skill for lawyers, impacting their ability to advocate effectively, persuade 
judges and juries, and communicate legal concepts clearly to clients. This paper examines the role of 
public speaking in the legal profession, the challenges lawyers face in delivering compelling arguments, 
and strategies to enhance their oratory skills. It discusses key techniques such as structuring arguments, 
mastering courtroom presence, and overcoming anxiety. By refining public speaking abilities, lawyers can 
improve their advocacy, build credibility, and achieve greater success in legal proceedings. 
Keywords: Public speaking, legal advocacy, courtroom communication, persuasion techniques, legal 
profession, oral argument. 

INTRODUCTION 
In today’s highly competitive world, there is a gradual decrease in the amount of work that demands 
physical labor. Those jobs are being taken over by technology and robots. This trend is not only limited 
to the field of labor but also in other matters, such as the presentation of a lawyer in the courtroom. 
Because of the emergence of conflates, entities tend to be hesitant to present in public. It is not easy to 
keep the attention of the audience, especially in the era of virtuality. Therefore, mastering the techniques 
of speaking is essential [1, 2, 3]. Being a lawyer means that speaking in public is inevitable. The quality 
of speaking in public is important because it affects the success of a lawyer. In general, people respect 
speakers who have good speaking skills. It equates to an aura of authority, showing that the speaker takes 
the subject seriously. Additionally, mastering the techniques of speaking well can increase influence. In 
the courtroom, a lawyer may master all the theories but cannot win from the ignorant. On the other hand, 
the ignorant can win because they have the skills to convey an aura of correctness with their words. So, 
the skills of speaking in public can build the authority of a lawyer [4, 5, 6]. There are several goals that 
this paper will try to achieve. First, to see the position of lawyers in general as public speakers. Second, to 
provide information regarding some techniques to become a better public speaker, and third, how to apply 
it to the field of profession. Some objectives are also obtained. The first objective is to make readers 
understand the position of speaking for the public in the context of law and the job of advocacy. Speaking 
in public in the context of lawyers has a different threshold than other occupations. A lawyer represents 
clients or other parties in the courtroom. Representation is done to give an influence that allows clients or 
other parties to win the dispute. Influence is owned by lawyers through the chains of reasons that are 
spoken in the law. This discourse forms pleadings, including statements and verbal defenses to destroy 
the reasoning of the opponent. So, the discourse of the lawyer should affect the final decision of the 
decision maker (judge). More broadly, the public speaking of the lawyer contributes to the formation of 
law through judicial decisions. Therefore, the ability of a lawyer in public speaking has a strategic 
element, namely to win cases [7, 8, 9]. 

Understanding The Importance of Public Speaking Skills in Legal Practice 
If you wish to be an effective lawyer, you must become an able communicator. Public speaking is a 
lawyer’s stock-in-trade. Successful lawyers, during their careers, argue hundreds of cases in courtrooms, 
present thousands of arguments to juries, judges, and arbitrators, and negotiate billions of dollars of 
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agreements. Those who can do so successfully can out-argue opposing counsel, persuade doubting juries, 
and win favorable judgments and contracts for their clients. The best lawyers are able speakers [10, 11, 
12]. Many lawyers, yourself perhaps, spend their days working in offices, writing legal briefs, drafting 
contracts, and negotiating on the telephone. However, those efforts are useless, or at least unproductive, 
unless they can be communicated effectively to a judge, jury, or client. Successful lawyers understand that 
winning a case is all about communicating a point effectively so the judge or jury can enough of the 
information needed to make an educated decision in their client's favor [13, 14]. Public speaking allows 
you to more effectively represent clients. You not only have to ensure they understand the ins and outs of 
their legal circumstances, but you have to advocate for them on a level playing field with their 
adversaries. The easiest way to get a client to understand what you are relaying is to present it to them in 
the most basic terms. If you can’t break down your argument in a way your client can understand, how 
can you possibly be expected to hold your own against another trained professional whose job it is to do 
just that? Success in the competitive field of law depends much on a lawyer’s ability to speak effectively. 
From simply securing government contracts to swaying juries, a lawyer will find that the art of public 
speaking is crucial. With poise and eloquent instruction, judges can be manipulated and clients comforted, 
all in the same breath. Daily, the most successful attorneys shape decisions and sway perception in their 
office, in the courtroom, in online channels, and even in social settings. The study of public speaking and 
its practical applications, whether in negotiations, presentations, or representations, aims to hone this 
eventual crucial skill. When examining the greatest challenges in today’s world of law, the ability of 
public speaking and clarity, confidence, and credibility will soon stand out. However, it’s not just in the 
realm of attracting cases, maintaining clients, and winning arguments that this skill set comes into play. 
In fact, with a strong grasp of public speaking, an attorney can wager trust and rapport with staffers in a 
way that solely written instructions and advice could never be managed [15, 16]. 

Overcoming Common Public Speaking Challenges for Lawyers 
Public speaking is a significant part of the legal profession. Lawyers are often called upon to deliver 
powerful presentations in court proceedings, share their cases with clients, or teach law classes to 
students. Despite this, public speaking is a common challenge for many attorneys. The fear of public 
speaking is ranked above the fear of death in intensity and is the most widespread fear, even over spiders. 
Lawyers face performance-type anxiety and can be plagued with worrisome thoughts, mental blocks, and 
physical discomfort. These unrecognition barriers prevent an attorney from expressing their most 
persuasive self when it matters most [17, 18]. Public speaking skills are a critical tool for any attorney. A 
lawyer must be able to persuade opposing counsel, a jury, and judges. Likewise, they need to advocate for 
their client before local citizen boards, legislative committees, and other hearing boards. Regardless of 
whether they work for the government representing the people or work for corporations, developers, or 
individuals pursuing interests, persuasiveness is a substantial part of their value to the client. To have 
these skills, a lawyer must first know their audience. An attorney should understand the message they 
want to relate and the reaction they want to receive. What are the thoughts, beliefs, or feelings that their 
speech needs to primarily target? How technical or experience-based is the audience? What are they 
looking for in your speech? Once a lawyer has answered these questions, they can more easily determine 
the style of public speaking needed to match the audience [19, 20]. 

Key Techniques for Enhancing Public Speaking Skills in the Legal Field 
Many lawyers have spent countless hours drafting significant documents in private or with the resulting 
help from the editor or outliner. And yet, when it comes time to present the final product orally, too many 
in the legal field are unprepared. Advances in law school continue to focus on the written word instead of 
oral advocacy even though somewhere between 1/3rd and 1/4th of attorney's time is supposedly spent 
talking. To combat the disadvantage that lawyers traditionally have had in enhancing their oral 
performance, several simple, concrete, general techniques to improve one's speaking skills are provided. 
The following helpful hints are suggestions on delivery, structure, and audience analysis of a good 
“speech” worthwhile presentation, complete with examples of how to put them into practice according to 
the need [21, 22]. The persuasive delivery of a presentation or oral argument requires a simple, but 
effective structure. In general, the presentation should start with an explanation of the topic to come, 
proceed with an analysis developed in advance, and end with a succinct recapitulation. It is common for 
legal documents to contain complex ideas and lengths of legal garble. Writers often believe all these 
brilliant terms must be read aloud to make an effect. As a result, many scripts or outlines that lawyers 
bring to the podium are far too long and far too detailed for an effective oral presentation. In any speech, 
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more than 5 major points cannot be remembered. Less than 3 most important considerations will not 
advance the cause, but anywhere between 3 and 5 sequential or pivotal points can structure any good 
presentation or argument. With this in mind, edit out any language not aiding in the delivery. The final 
product should easily fit on a single sheet of paper that is legible and double-spaced. Do not worry about 
running out of things to say; spontaneity often enhances persuasion more than pre-conceived ideas. In 
conclusion, no time is ever lost in providing for a brief wrap-up. In it, end the “speech” by summarizing 
the arguments made orally and explaining why it would be beneficial to pursue a course of action [23, 
24]. 

Practical Tips and Strategies for Effective Public Speaking in Courtrooms and Legal Settings 
Public speaking is a necessary skill in legal environments, especially for lawyers. The vast majority of 
legal activity involves effective communication, including legal writing and courtroom presentation. 
Lawyers appearing before courts, tribunals, and other decision-making bodies need to skillfully convey 
their arguments, complaints, defenses, and points of view orally, clearly, and confidently. This 
requirement is heavily stressed in adversarial systems, where both parties to a dispute skillfully present 
their cases before a neutral judge and the latter makes a decision based on oral evidence and legal 
arguments presented. The same is true for common law lawyers who are required to present evidential 
and legal arguments in what is formally prescribed in court as the style of examination-in-chief, cross-
examination, and re-examination. Although some legal paperwork may be outsourced or produced in 
association with a legal specialist, oral statements cannot be fully delegated to others. It is impossible to 
write the exact wording of oral statements that will be made in an evolving conversation. However, 
drafting and preparation of oral arguments for legal situations is possible and very useful when the 
specificities of public speaking in legal environments are taken into consideration. The attention of the 
audience differs in oral and written argument, the wording should be taken into consideration since it is 
also listened to, and clarity and persuasion are differently achieved. The discussion suggests there is no 
formula for the right oral argument, but there are techniques lawyers are required to use if they strive to 
be heard and understood effectively in the courtroom [25, 26]. 

CONCLUSION 
Effective public speaking is indispensable for lawyers, shaping their ability to advocate persuasively, 
influence legal decisions, and establish credibility in the courtroom. While many attorneys struggle with 
anxiety and structuring oral arguments, mastering public speaking techniques can significantly enhance 
their professional effectiveness. By developing clarity, confidence, and strategic communication skills, 
lawyers can not only strengthen their courtroom presence but also improve client relationships and 
negotiation outcomes. Ultimately, public speaking is not just a complementary skill—it is a fundamental 
tool that defines a lawyer’s success. 
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